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DISCLAIMER

THIS PRESENTATION IS BEING PRESENTED TO YOU SOLELY FOR YOUR INFORMATION AND MAY NOT BE REPRODUCED, REDISTRIBUTED OR PASSED ON, DIRECTLY OR INDIRECTLY,
TO ANY OTHER PERSON OR PUBLISHED, IN WHOLE OR IN PART, FOR ANY PURPOSE.

This presentation is for general information purposes only, without regard to any specific objectives, financial situations or informational needs of any particular person. This presentation has been
prepared for readers outside the United States and should not be released or distributed in the United States. This presentation does not constitute an offer or invitation to purchase or subscribe for
any securities in any jurisdiction, including the United States. No part of it should form the basis of or be relied upon in connection with any investment decision or any contract or commitment to
purchase or subscribe for any securities. The author and/or creator of this document (“Creator”) and the subject company discussed in this document (the “Company”) may alter, modify or otherwise
change in any manner the content of this presentation, without obligation to notify any person of such change or changes. This presentation may not be copied or disseminated in any manner.

Any securities described in this presentation may not be offered or sold in the United States absent registration under the US Securities Act of 1933, as amended, or an exemption from such
registration requirements. There is no intention to register any part of any proposed offering of the Company’s securities under this Act.

Statements and information relating to the Company have been obtained from the Company. Similarly, market and industry related data used in this presentation has been obtained or derived from
publicly available documents and other industry sources. While industry sources and publications generally state that the information contained therein has been obtained from sources generally
believed to be reliable, their accuracy, completeness and underlying assumptions are not guaranteed and their reliability cannot be assured. Accordingly, investment decisions should not be based on
such information. Neither the Company nor Creator, nor any of their respective affiliates, shareholders, directors, employees, agents or advisers makes any representation or warranty, express or
implied, and no reliance should be placed, on the fairness, accuracy, completeness or correctness of the information or opinions contained in this presentation. Such information and opinions are in
all events not current after the date of this presentation. Certain statements made in this presentation may not be based on historical information or facts and may be “forward
looking statements”, including those relating to the Company’s general business plans and strategy, its future financial condition and growth prospects and future developments in its industry and its
competitive and regulatory environment. The information and opinions in this presentation are subject to change without notice, and involve risks and uncertainties that could cause the Company’s
actual results to be materially different from any results implied by such forward-looking statements, including future changes or developments in the Company’s business, its competitive
environment and political, economic, legal and social conditions. Further, past performance is not necessarily indicative of future results.

No person is authorized to give any information or to make any representation not contained in or inconsistent with this presentation and, if given or made, such information or representation must
not be relied upon as having been authorized by the Company or Creator.

The merit and suitability of an investment in the Company should be independently determined by investors. Any person considering an investment in the Company is advised to obtain
independent advice as to the legal, tax, accounting, regulatory, financial, credit and other related advice prior to making an investment.






OVERVIEW

MUDAYA LAND is a fledgling real estate development
company founded in the year of 2020 that focuses on
developing residential clusters in the Jabodetabek area
in Indonesia, and mainly caters towards the emerging
affluent millennial generation of Indonesians seeking to
purchase their first home within the capital city and/or
its immediate surrounding satellite cities.

Our strategy is to partner with landowners that seek to
monetize their plots of land without the requirement of
participating in funding or the operations of the
development, by providing the capital and team
required to manage the end to end development to
sales process for the landowners, without being
required to purchase the land upfront.



TRENDS IN INDONESIA’S
RESIDENTIAL PROPERTY MARKET

Younger home buyers are becoming more
sophisticated in taste preferences, as they
place additional values on fagade design, and
pay attention to the type of building
materials used in the construction of their
new homes.

There is between 700 and 800 thousand
new families per year in Indonesia, with
most of them looking for new homes,
accumulating more than a housing backlog
of 12 Million houses according to Indonesia’s
President Joko Widodo.

More than 90% of home buyers are
searching for landed houses as opposed to
apartments, which is expected to continue

due to several factors such as land

ownership and the country’s improving
infrastructure which enables residence
further away from the city center.



UNDERSTANDING OUR
TARGET MARKET

Millennials from the ages of 30 - 40, who are looking
for their first homes, either self financed, or financed by
parents living in the area and looking to co-finance for
their children’s home purchase to allow them to have
some independence, but incentivize them to live close
by their family.

Families with one or more children that have outgrown
their current living environment and looking for an
upgrade that will give them more space and privacy,
and prefer living in the suburbs of Jakarta, to

Targeting emerging affluent business owners and/or
managerial level executives with a combined household
income above 25 Million per month, that seek to find a
home within 20 - 30 minutes from their workplace
and/or that have the luxury of having flexible working
hours.



Safe & Serene

Our development projects provide a one gate
system with 24/7 security surveillance to ensure
the safety and serenity of the community that our
home buyers buy into.
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Selecting a strategic location for our development
is a must, as we believe that location will sell itself
above and beyond all else.
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Stunning yet Sensible

Design that is timeless, elegant, and luxurious but
is very sensibly priced, to ensure that we are well
known to provide stunning homes at affordable

Prices.




Incorporating elegant and timeless
design  elements from  Western
European architectural inspirations and
packaging it as an affordable luxury

Utilizing natural textures in our designs
to provide a sense of artistic elements
that comes from the beauty of nature
itself

Applying the use of geometric patterns
that are visually easily recognizable to
ensure that we provide an immaculate
design amidst our artistry
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SALES & MARKETING
STRATEGY HIGHLIGHTS

LEAD SALES AGENT (HQ LEVEL)

RayWhite

SUB AGENTS (FRANCHISE LEVEL)
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Stanley Winaryo
Architecture &
Design
Doubling as the founder and
CEO of his own architect and
interior design firm
Seasoned architect and interior
designer for residential and
commercial properties, with proven

successful track record in pre-sale
performance.
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architecture | interior | construction

OUR MANAGEMENT

M. Kukuh Pratama
Investor Relations &
Sales

Various financial advisory and
capital market experience

Led a string of successful capital

market activities, namely initial

public offerings and issuance of
publicly traded debt.
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/A, Thomhill HHP
Capital  Law Firm.

Christopher D Wijaya

Construction &

Project Management

Co-founded and operates his
own construction company

Former equity analyst turned
Googler and co-founded his own
construction company thereafter,
which has completed a handful of

successful large landed
residential development projects.
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Albert Putihrai
Deal Structuring &
Corporate Finance

Private equity and real estate
development experience

Actively managed portfolio
company investments, doubling
as its head of finance, legal, and

corporate development, while
performing investment and M&A

transactions in his previous roles.

Now, concurrently serving as a
director in Tamara Group.
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Jeff Sugi
Tax Planning & Financial
Management

Doubling as the founder and CEO of
his own architect and interior design
firm

Exceptional tax consultant with
expertise in strategic tax planning,
that has proven his track record in

solving multi-million-dollar tax

cases for his clients.

® TAX CONSULTING

‘ ,praxand



RELEVANT REAL ESTATE
SECTOR EXPERIENCES
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PROJECT HIGHLIGHTS




MASTERPLAN
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LOCATION

PIK Avenue o

Soekarno-Hatta
International Airport

Cengkareng

Golf Club
Grand Family

Hospital

Golf Lake
Residence
Congkareng

Lotte Mart

Taman Surya
o
Palm Bay

Water Park

Bunda Mulia @ ‘-.)
@ o

Harl Harl

°
RSUD
Cengkareng

Swalayan Sekolah

% I:m.\ K:lu.v_:_;al 7 = = " Dian Harapan H! <1,500 meters =z~ <1800 meters = <300 meters

e Bu:::“ :?:.1 . TiT" to Tolls/Highway to nearest District Police [*1 tonearest Church
! Tofl entrance

Al 7 <20 minutes £ <200 meters N <300 meters
| to Jakarta Int'l Airport Lo ] to nearest ATM/Bank . 1. to nearest Mosque

p <60 minutes = <1,700 meters <750 meters

to SCBD/City Center 1+ 1 tonearest Hospital to Convenience Store
9 <600 meters %, <350 meters
to School ; to Kids Friendly Park






PROMOTIONS







Classic European Facade Design | One Gate System




N | 17x
[(;) 2. SHORT HANDOVER TIME (,)]

BANK FINANCING (KPR)

Day
l_glgle-a_@_@_

—)

Booking Bank Down Start Sign Roof Construction Handover
Fee Approval Payment Construction AJB Topping Off Completion
&

PPJIB



3. MOST COMPETITIVE PRICING

Virya Semanan Rp. 2,7 - 4,5 Billion 120- 140 m2 136 - 166 m2 Rp. 16,6 Million/ m2

Angel Residence Rp. 1,8 - 14 Billion 64 -482m2 53-317m2 Rp. 24 Million / m2

Citra Garden City 8: Aeromansion Rp. 2,2 - 3,2 Billion 75-105m2 73-128 m2 Rp. 24,5 Million / m2

Metland Puri - Oxalis Rp. 1,3- 1,9 Billion 50-66 m2 53-67m2 Rp. 20,7 Million / m2

CasaJardin Residence Rp. 2,3 - 4,3 Billion 60-126 m2 96-138m2 Rp. 30,3 Million/ m2
\SA £3 VARYA

Based on an assumed uniform build cost of 5 Million / m2



4. CLEAR LEGALITY & OWNERSHIP STATUS
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6. LOWEST SERVICE CHARGE RATES

Standard

Rp.200.000 /

Rp. 350.000/
month

month



/. OUR KPR BANKING PARTNERS
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Maybank PaninBank

In Principal Approval
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